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Due diligence hasn’t failed, it’s just incomplete. Banks, investors, and buyers
still rely on the same core inputs:

e Financial statements
e Taxreturns

e Credit history

e Forecasts

These tools answer an important question: “Does this business look viable
on paper?”

What they don’t answer is the question that actually determines outcomes:
“Can this business continue to function under pressure?”

That gap is becoming impossible to ignore.



The Risk Everyone Misses: Most failures don’t happen because the
numbers were wrong. They happen because operations break. A business
can look strong financially and still be:

e Over-dependent on the owner

e Heldtogether by informal processes

¢ One key employee away from chaos

¢ Bleeding margin through inefficiency

e Structurally unprepared for growth, stress, or transition

Traditional due diligence evaluates results. It rarely evaluates resilience.
That’s where the new risk lives.

The Missing Layer: Operational Due Diligence: A growing number of
lenders, investors, and acquirers are quietly adding a new layer to their
decision-making:

Operational health assessment: Not to replace financial diligence, but to
complete it. This is where BYOBOS$S$ fits.

BYOBO$$ as the New Standard
Pre-Loan Before capital is deployed, BYOBO$$ evaluates:
e Operational maturity
e Key-person risk
e Process dependency
¢ Margin sustainability
o Execution bottlenecks

It answers the question: “Will this business still perform when conditions
change?”

Pre-Investment For investors, BYOBO$$ identifies:
e Hidden execution risk
e Scalability constraints

e Leadership and decision structure gaps



e Integration readiness
It separates growth-ready businesses from financially inflated ones.
Pre-Exit For owners preparing to sell, BYOBO$$ exposes:

e Value erosion risks

e Owner-dependency discounts

e Operational weaknesses buyers will find anyway

Fixing these issues before a sale protects valuation and accelerates deal
flow.

Why This Matters Now .

Markets are tighter. Capital is more cautious. Buyers and lenders are less
forgiving. The winners won’t be the businesses with the prettiest projections,
they’ll be the ones that can prove operational strength. Operational health is
becoming the new signal of quality. Those who measure it early win. Those
who ignore it get surprised later.

The Bottom Line

Financial diligence tells you where a business has been. Operational
diligence tells you where it’s likely to break. That’s the new due diligence
standard no one is talking about .... yet.

And it’s exactly what BYOBO$$ was built to do.



